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SUMMIT Property Group “Staying In Touch” Report #1 

Simple tips 

Are you thinking about selling your home?

If you’ve sold before you may find this a refreshing reminder, if this is the first time then I hope you enjoy reading about the little things that may lead to your home selling in less time, or maximizing the possibility of reaching the best price possible.

Let’s touch on a few important topics…

Presentation is important – First impressions DO count so please read through the checklist below. A little effort before or during the selling process will make a huge difference. Wanting to sell because of financial problems is terrible and sometimes spending an extra few hundred seems impossible. Think carefully about how much financial gain in replacing that smelly stained carpet in the study or a fresh coat of paint in the laundry. 
Checklist:

Grass is mowed and edges are trimmed. Garden beds are tidy, weeded if possible. If the garden is overgrown or full of leaves or weeds it may appear to be “a lot of work” for potential buyers. If it’s tidy and looks low maintenance it will seem more inviting and won’t become an issue when negotiations begin. 

Remove / clean up pet droppings or litter trays Make sure pets are secured as your pet is there to protect the property, he may think that these strangers are robbers. Even a small dog is best restrained or taken out for a walk. Some people are just not animal lovers but might be the right person ready to buy your home.
Carpets are clean / vacuumed / floors moped if possible.
Windows are cleaned inside and out. This may seem an unimportant point but you will see the difference yourself once the windows are clean. Very important.

Quiet background music if possible is relaxing and homely even if it’s only for Open Homes. If you have flowers growing in the yard, a small bunch on the table. These are “mood” setters. Little but effective.
Uncluttered as much as possible. Maybe ask friends or relatives if it is possible to store excess furniture or items until you have an unconditional contract. Too little is not good either, if you are unsure please ask your family or ask our friendly sales staff. (Sometimes it’s hard to see until the clutter is removed) 
If at all possible avoid your children being at home for an “Open Home” as this may be distracting for potential clients. 
Try to organize a walk with the children to a nearby park. This way people are relaxed to take a good look around and discuss how they feel without prejudice. Our well trained sales staff can ask the right questions without the emotional connection the home owner has to the property.

Is there mould clearly showing in places? Please talk to our sales staff. A cloth with a little bleach in the water might be a way to keep the mould away. Sometimes spending too much money is unnecessary and not in your best interest.

It isn’t always possible to do everything you’d like to do. Make a checklist if this helps, sometimes friends or family may be willing to help if you ask. 
Selling and moving house have been rated amongst the highest causes of stress oh and children of course..I mention this as we have 3 and we have moved a LOT just thought I’d share (I know how stressful these things can be) and sometimes in times of need family or friends might be able to lend a hand.
We certainly don’t expect you to turn your house into a fully renovated castle before you sell, this is unrealistic. Little things however, may make your home easier to sell or more appealing to a buyer.  If a home is well presented, clean, tidy and uncluttered you may find a buyer sooner rather than later AND better still achieve the best price possible. This will save you money..this might make things less stressful.
A home which has been left empty and not looked after for weeks or months may have:

· That “Closed up house smell” or maybe even a mouldy smell if we have had a lot of rain
· Insects / Spiders / webs if it’s been weeks or longer.

· Overgrown grass / weeds 

· Dirty inside

· A feeling of being unloved unappreciated or unvalued by the current owner

…try not to leave your home like this as a potential buyer may look at this as an opportunity for a discount on the price. 
Your home has value, present it well. If you are not able to come and look after the grass or weeds then look at other options. 
Air the home before inspections or find someone who can help maintain your investment to ensure maximum gain when it comes time to sell.

In Touch with your agent:
· Offer as much information to your agent as possible, write down a list of things if you think some things may slip your mind. You know your home better than anyone so tell your agent as much as you can. How much has been spent on the home -  

· Extensions, 

· renovations, 

· restorations 

· earthworks and 

· Gardens all cost a lot of money. 

      These things add value to your home. 
Air conditioners, pot belly stove, special features – solar hot water, and so on. Our staff will do their best to take note of everything and if we miss something let us know so the data can be updated. This is very important when listing your home.
Do you have a copy of the “House Plan”? If you do your sales agent may ask to borrow this and take a copy. Some buyers like to see dimensions and house plans as a way to get an idea of size, structure and layout. 
When thinking about selling, it may be a good idea to think about all your options. Selling helps people to down size or upgrade. Some people sell because it’s time to move on or to another area. There are so many reasons people decide to move. 
Property generally goes up in value in cycles of aprox 10 years. This means that on an average of 10 years your home may double (aprox) in value. The last 10 year cycle was a little different due to a recession so sometimes your home may go up more than anticipated…or less. Either way the general rule is aprox 10 years. IF you can hold onto that property and buy elsewhere you become an investor. Although this is not always possible to do, please consider the option.
I’m a big fan of “Investment properties” only because I had some nice people explain to me how to go about achieving long term financial gain without risking too much. I guess people who deal with the stock market believe that’s the best option, but I love real estate and houses because it feels safer for me.
Investment properties cost money:

Carpets that need to be replaced

Hot water systems 

Septic systems / bio cycle

Power points / electrical

Lawn / garden care

Maintenance 
and the shortfall between what the tenants pay and the actual bank repayments,
Who has money to pay and maintain 2 or more homes?  It’s not all gloomy. Especially if you become well educated about TAX and ways to minimize costs..or I guess maximize your return.

It may be best to do some research for yourself. Whose name is the property in? Is this in you and your partners’ best interest at TAX time? 

I have Landlord insurance and I always make sure one of the first things I do is find out about a depreciation schedule (for tax) is my home too old or have those renovations become a way of receiving $6000 extra in our pockets at Tax time?
Lots of things in your home depreciate in value. The people who do these reports are just amazing. They will do a very detailed report and for between $500 - $800 (aprox) they might be able to make up for some of that rental shortfall for the year. 

Be informed about Landlord insurance; take your time finding the one that is right for you. This kind of safeguard is important when you have other bills to deal with. If your tenant suddenly looses their job or broke his leg and is unable to pay the rent who will cover this cost? Some landlord insurance policies cover you up to 15 weeks for loss of rent. 
It covers the home like your normal house insurance but includes a lot more. 

Selling, buying or becoming an investor is all real estate. Sometimes it’s a bit of a rollercoaster, but keep in mind that for long term gain it’s a low risk way of security or making money. 
Whatever your reasons I truly love real estate and would be more than happy to share any knowledge I have gained. 
The internet has also just so much information out there, or chat to your Tax agent. There are also Free seminars which are very informative; they generally run for about 2 hours. Keep an open mind when attending these, they are full of interesting ideas and information to help you. Usually they have Tax people there and financial advisors to answer questions. 
..And for those happy to just plod along and enjoy the happy feeling of home ownership, well..I know how you’re feeling. It’s an exciting proud feeling of accomplishment. Buying a home is one of the biggest decisions you may ever make in your life. 
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Make it special
Our Summit Property Group sales agents will certainly do there very best to make the purchase of your home as special and hassle free for you and your family as possible. Oh and if you’re selling.. For whatever that reason may be, we will certainly do our very best to meet your high expectations.
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The following “tips” from Realestate.com.au:“Moving checklist”
Some people say “Moving can be a piece of cake” – you just need to know how and when to do all the important things to make it run smoothly. The following points will help you achieve an easy transition from one abode to the next.
1)     Establish the date you need to move and then go backwards in time to set yourself milestones.
2)     With your milestones, think in terms of eight weeks until the move, six weeks until the move, four weeks until the move, three weeks until the move, two weeks until the move, one week until the move and finally, moving day.

3)     At the eight weeks until the move mark, you should:

· set the actual date of your move.

· decide whether you will use professional movers, or do the move yourself – remember this could still be costly (eg, hiring trucks) and will definitely take more time than you initially think.

· obtain quotes from at least three removal companies.

· think about the floor plan of the place you’re moving to and start allocating your furniture.

· start thinking about placing food in freezers etc for your move.

4)     The six weeks mark should see you thinking about:

· discussing the moving details with the moving company.

· creating an inventory of your possessions – this will help for insurance purposes.

· notifying others – especially the Post Office – about your upcoming move.

5)     With four weeks to go,

· arrange for the telephone to be working at your new and old residence – to allow for communications if things go wrong.

· contact other utilities such as gas and electricity to ensure they’re connected at the right time. 

6)     At the three weeks mark, arrange the nitty gritty things. These include (among other things):

· Packaging materials / String / Tape / Labels / Boxes

7)     Further practical things must be considered at the two weeks point. How about:

· changing your bank account details to new branches.

· storing valuable stuff like rings and legal documents at the bank while you move.

· contacting your new council about practical things like rubbish collection days and other regulations.

8)     With one week to go:

· defrost the freezer at your current residence.

· finalize all the packing.

· pack bags of clothing and toiletries to take with you rather than send with the mover.

· think about steam cleaning your carpet. 

9)     On the moving day itself,

· turn off all services, including the mains switch and taps.

· double check each room in the house before you leave.

· ensure all utilities and appliances are working at your new home.

· check off each box as it comes off the moving truck.
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Kind regards,

Mathilde Lewis

Principal / Licensee / Sales Manager

SUMMIT Property Group
By Appointment 

16 Freemans Road Lower Beechmont
Mob 0412 756 958 Office ph 55 33 1200

e info@summitpropertygroup.com.au     web www.summitpropertygroup.com.au
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Rpdata.com – snr research analyst - Cameron Kusher comments on today’s interest rate rise 


The twenty five basis point rise from the Reserve Bank is likely to take the average variable rate up to 6.55%. This is still well below average levels which tend to be above 7% and significantly lower than the recent peak when mortgage rates were 9.6% in July and August last year.   �The strong October result from RP Data-Rismark’s Home Value Index which increased by 1.4% during the month, was likely one of the key considerations that led to the RBA lifting the cash rate in December and for an unprecedented 3rd time in a row.  Growth in the residential property sector has been extremely strong over the first ten months of 2009 with values essentially climbing 1% per month this year.�The results along with many other positive economic indicators have no doubt helped to convince the RBA Board that they continue in their quest to return rates to more normal levels. �The rise in rates is likely to start impacting on the price sensitive segments of the market especially as they have now been impacted by three successive increases.  First home buyers and low income households will feel the rise the most, whereas less price sensitive mortgage holders and prospective buyers will be less affected.  In fact, investors are probably welcoming the rise in the mortgage rates as it means less competition in the market place.











